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IntroductionIntroduction

Preparing for a certification exam can feel overwhelming, but with the right tools, it becomes
an opportunity to build confidence, sharpen your skills, and move one step closer to your
goals. At Examzify, we believe that effective exam preparation isn’t just about
memorization, it’s about understanding the material, identifying knowledge gaps, and
building the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you’re preparing for a licensing exam, professional certification, or entry-level
qualification, this book offers structured practice to reinforce key concepts. You’ll find a
wide range of multiple-choice questions, each followed by clear explanations to help you
understand not just the right answer, but why it’s correct.

The content in this guide is based on real-world exam objectives and aligned with the types
of questions and topics commonly found on official tests. It’s ideal for learners who want to:

• Practice answering questions under realistic conditions,
• Improve accuracy and speed,
• Review explanations to strengthen weak areas, and
• Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but alongside other
resources like flashcards, textbooks, or hands-on training. For best results, we recommend
working through each question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn’t about getting every question right the first
time, it’s about learning from your mistakes and improving over time. Stay focused, trust the
process, and know that every page you turn brings you closer to success.

Let’s begin.
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How to Use This GuideHow to Use This Guide

This guide is designed to help you study more effectively and approach your exam with
confidence. Whether you're reviewing for the first time or doing a final refresh, here’s how to
get the most out of your Examzify study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what you need to focus on.
Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 – 45 minutes). Review a handful of
questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got it right. It reinforces
key points, corrects misunderstandings, and teaches subtle distinctions between similar
answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions. Revisit these
regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without pausing. Set a timer and
simulate test-day conditions to build confidence and time management skills.

6. Repeat and Review

Don’t just study once, repetition builds retention. Re-attempt questions after a few days and
revisit explanations to reinforce learning. Pair this guide with other Examzify tools like
flashcards, and digital practice tests to strengthen your preparation across formats.

There’s no single right way to study, but consistent, thoughtful effort always wins. Use this
guide flexibly, adapt the tips above to fit your pace and learning style. You've got this!
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Questions
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1. What do property disclosures typically include?
A. Market analysis and pricing strategy
B. Information regarding the property's condition, past repairs, and any known

hazards
C. Information on neighborhood demographics
D. Legal descriptions of the property

2. Property taxes are paid annually in November for the preceding calendar
year. If the closing is held on August 15, with property taxes of $3,250
prorated, which entry is made on the settlement statement?
A. Charge seller, and credit buyer $270.80
B. Charge buyer, and credit seller $1,218.75
C. Charge seller, and credit buyer $2,031.00
D. Charge buyer, and credit seller $270.80

3. What is a comparative market analysis (CMA)?
A. An estimate of property taxes
B. An evaluation of similar properties in a specific area to determine market

value
C. A report on property condition
D. A comparison of different types of mortgages

4. How much commission will Salesperson Pelke receive from a $150,000
property sale with 6% commission?
A. $6,300
B. $2,250
C. $3,150
D. $4,500

5. For the purpose of valuing properties, how is net operating income used?
A. As a measure of lease payments
B. To determine property taxes
C. As a basis for calculating cap rates
D. To estimate income tax obligations
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6. What is the primary role of a real estate attorney in a transaction?
A. To negotiate the sale price
B. To provide legal advice, draft contracts, and ensure compliance with local

laws
C. To arrange financing
D. To conduct property inspections

7. What does "full-service brokerage" provide?
A. Basic listing services only
B. Independently operated sales without additional services
C. A wide range of services, including marketing, negotiation, and managing

transactions
D. Only property management services

8. As the buyer's agent, if you only show properties to a client from China in
areas heavily populated by Chinese residents, have you violated any fair
housing laws?
A. No, it’s important to ensure the buyer is happy
B. Yes, this is an example of steering
C. No, it's based on the client's comfort
D. Yes, this is an example of blockbusting

9. What should a property manager analyze to ensure optimal rental property
performance?
A. Competitive rental pricing.
B. Current zoning regulations.
C. Local tax rates.
D. Marketing strategies.

10. How is residential property commonly classified in real estate?
A. commercial
B. agricultural
C. residential
D. industrial
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Answers
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1. B
2. C
3. B
4. C
5. C
6. B
7. C
8. B
9. A
10. C
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Explanations
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1. What do property disclosures typically include?
A. Market analysis and pricing strategy
B. Information regarding the property's condition, past repairs, and any known

hazards
C. Information on neighborhood demographics
D. Legal descriptions of the property

Property disclosures are essential documents that inform potential buyers about various aspects of a property's
condition and history. Typically, they include detailed information regarding the property's physical condition,
any past repairs that have been made, and any known hazards or issues that could affect the property's value or
safety. This transparency is crucial in real estate transactions as it helps buyers make informed decisions and
understand what they might be facing upon purchasing the property.  By providing this information, sellers are
adhering to legal obligations and fostering trust between themselves and potential buyers. Disclosures may
cover areas such as plumbing or electrical issues, the presence of mold, or even the history of pest infestations,
all of which can significantly impact a buyer's decision.  In contrast, options that mention market analysis and
pricing strategies pertain to valuation and negotiation rather than the specific condition of the property.
Information on neighborhood demographics might provide context about the area but does not directly relate to
the physical state of the property itself. Legal descriptions, while important for defining property boundaries and
ownership, do not reflect the current condition or any issues associated with the property.

2. Property taxes are paid annually in November for the preceding calendar
year. If the closing is held on August 15, with property taxes of $3,250
prorated, which entry is made on the settlement statement?
A. Charge seller, and credit buyer $270.80
B. Charge buyer, and credit seller $1,218.75
C. Charge seller, and credit buyer $2,031.00
D. Charge buyer, and credit seller $270.80

To determine the correct entry on the settlement statement for the property taxes that need to be prorated, we
start by calculating the daily tax rate of the property taxes and then how much is owed for the portion of the year
that the seller is responsible for.  The property taxes for the year are $3,250. Given that property taxes are
typically calculated on an annual basis (365 days), the daily tax amount can be determined by dividing the
annual tax by the number of days in the year:  \[ \text{Daily Tax} = \frac{3,250}{365} \approx 8.90 \]  Since the
closing is on August 15, we need to assess how many days from January 1 to August 15 have passed. This
totals 227 days:  - January: 31 days - February: 28 days (9 in leap years) - March: 31 days - April: 30 days - May:
31 days - June: 30 days - July: 31 days - August: 15 days  By the time of closing on August 15, the seller is
responsible for the taxes covering 227 days. We calculate the total tax for the seller
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3. What is a comparative market analysis (CMA)?
A. An estimate of property taxes
B. An evaluation of similar properties in a specific area to determine market

value
C. A report on property condition
D. A comparison of different types of mortgages

A comparative market analysis (CMA) is defined as an evaluation of similar properties in a specific area to
determine market value. This process involves analyzing recently sold properties that are comparable to the
subject property, considering factors such as location, size, condition, and features. The goal is to provide a real
estate professional or a potential seller with an estimate of what a property might sell for in the current market. 
By examining similar properties, the CMA allows agents to gauge the competitive landscape and make informed
pricing decisions. Collecting data on comparable properties that have sold recently helps to contextualize the
property in question within the local real estate market, enabling a more accurate estimation of its value. This
analysis is critical for pricing a home appropriately to attract buyers while also ensuring that sellers do not
undervalue their property.  Other options, while related to real estate, focus on different aspects. For example,
estimating property taxes pertains to property valuation for tax purposes rather than market analysis, reporting
on property condition involves assessing the physical state of a property rather than values based on
comparisons, and comparing different types of mortgages relates to financing options rather than determining
property value.

4. How much commission will Salesperson Pelke receive from a $150,000
property sale with 6% commission?
A. $6,300
B. $2,250
C. $3,150
D. $4,500

To determine the commission Salesperson Pelke will receive from a $150,000 property sale with a 6%
commission rate, you can follow these steps:  1. **Calculate the Total Commission**: First, calculate the total
commission on the sale by multiplying the sale price by the commission rate.    \[    \text{Total Commission} =
\text{Sale Price} \times \text{Commission Rate}    \]    \[    \text{Total Commission} = 150,000 \times 0.06 = 9,000
\]  2. **Consider the Split**: In many real estate transactions, the total commission is often split between the
listing agent and the buyer's agent. This splitting may vary, but it is common for each agent to receive half of the
total commission. If we assume Pelke is working as a buyer's agent or a listing agent and gets a 50% share, you
need to divide the total commission by 2.    \[    \text{Pelke's Commission} = \frac{9,000}{2} = 4,500    \] 
Therefore, Pelke's commission from the sale would be $4,500,
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5. For the purpose of valuing properties, how is net operating income used?
A. As a measure of lease payments
B. To determine property taxes
C. As a basis for calculating cap rates
D. To estimate income tax obligations

Net operating income (NOI) plays a crucial role in real estate valuation by serving as a basis for calculating
capitalization rates (cap rates). Cap rates are used to determine the expected rate of return on an investment
property. By dividing the NOI by the property’s market value (or purchase price), investors can derive the cap
rate, which reflects the risk and potential return of the investment. A higher NOI typically indicates a more
profitable property, which may result in a lower cap rate and vice versa.   In contrast, while lease payments,
property taxes, and income tax obligations are all important aspects of real estate investment, they do not
directly connect with how properties are valued in the context of NOI and cap rate analysis. Lease payments
involve tenant agreements, property taxes are obligations to governmental entities, and income taxes pertain to
the financial liabilities of the property owner, none of which are central to the valuation process based on
prospective or current income generation from a property.

6. What is the primary role of a real estate attorney in a transaction?
A. To negotiate the sale price
B. To provide legal advice, draft contracts, and ensure compliance with local

laws
C. To arrange financing
D. To conduct property inspections

The primary role of a real estate attorney in a transaction is to provide legal advice, draft contracts, and ensure
compliance with local laws. This encompasses several critical responsibilities necessary for facilitating a real
estate transaction.   First and foremost, the attorney ensures that all legal documents are properly prepared and
executed, which is essential for protecting the interests of their client, whether they are buyers or sellers. This
includes the preparation of purchase agreements, title documents, disclosure statements, and any other legal
paperwork associated with the transaction.  Additionally, the attorney plays a vital role in reviewing and
interpreting contracts to ensure that the terms are fair and lawful, advising clients on their rights and obligations.
They also verify that the transaction complies with local, state, and federal regulations, preventing potential legal
issues that can arise during the buying or selling process.   While negotiating sale prices, arranging financing,
and conducting property inspections are important aspects of a real estate transaction, these are typically
outside the scope of a real estate attorney's primary responsibilities. Real estate agents usually handle
negotiations and inspections, while financing arrangements are typically dealt with by mortgage brokers or
lenders. Thus, focusing on the legal framework and ensuring compliance makes the attorney's role paramount in
facilitating a smooth and legally sound transaction.
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7. What does "full-service brokerage" provide?
A. Basic listing services only
B. Independently operated sales without additional services
C. A wide range of services, including marketing, negotiation, and managing

transactions
D. Only property management services

A full-service brokerage provides a comprehensive range of services to clients throughout the real estate
transaction process. This includes not only basic listing services but also extensive marketing strategies to
promote properties, skilled negotiation techniques to secure the best deals for clients, and management of all
transaction details, ensuring a smooth process from start to finish. The goal of a full-service brokerage is to
support clients at every step, enhancing their experience and optimizing the outcome of their real estate
dealings.  In contrast, basic listing services might involve just posting properties on a multiple listing service
without the additional advantages of marketing or negotiation support. Independently operated sales without
added services may lack the structure and resources that a full-service brokerage would offer, potentially
resulting in a less effective transaction. Similarly, focusing solely on property management services does not
encompass the broader scope of residential or commercial transactions, which a full-service brokerage typically
covers.

8. As the buyer's agent, if you only show properties to a client from China in
areas heavily populated by Chinese residents, have you violated any fair
housing laws?
A. No, it’s important to ensure the buyer is happy
B. Yes, this is an example of steering
C. No, it's based on the client's comfort
D. Yes, this is an example of blockbusting

The correct answer is that this scenario exemplifies steering. Steering occurs when a real estate agent guides
clients towards or away from certain neighborhoods based on their race, ethnicity, or other protected
characteristics. Fair housing laws, specifically the Fair Housing Act in the United States, make it illegal to
discriminate against prospective buyers in any aspect of housing sales, including where they are shown
properties.  By only showing properties in areas heavily populated by Chinese residents, the agent is not
providing equal opportunities to their client but rather is making assumptions about where the client should live
based on their nationality. This practice can limit the buyer’s options and perpetuate segregation, thus violating
fair housing laws aimed at promoting equal access to housing regardless of background.  The other options do
not accurately recognize the nature of the violation. While ensuring a client's happiness and comfort is important
in real estate, it must be balanced with adherence to fair housing principles. Failing to demonstrate this balance
can lead to discriminatory practices, which are not permissible under the law. Blockbusting, on the other hand,
refers to a practice where agents induce homeowners to sell based on the fear of changing demographics in a
neighborhood, which is a different violation than steering.
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9. What should a property manager analyze to ensure optimal rental property
performance?
A. Competitive rental pricing.
B. Current zoning regulations.
C. Local tax rates.
D. Marketing strategies.

Analyzing competitive rental pricing is essential for ensuring optimal rental property performance because it
directly influences tenant demand and occupancy rates. When a property manager assesses the rental prices of
comparable properties in the same area, they can determine if their pricing is in line with market trends. This
analysis helps in attracting potential tenants while maximizing rental income. If a property is priced too high
compared to similar units, it may sit vacant longer, resulting in lost revenue. Conversely, pricing too low could
lead to undervalued returns on investment. Therefore, understanding the competitive landscape allows property
managers to make informed decisions regarding pricing strategies that will enhance profitability and maintain a
healthy occupancy level.  Other factors, while also important to property management, do not have as direct an
impact on rental performance in the context of attracting tenants and maximizing income. Current zoning
regulations affect what can be done with a property but do not directly influence current market pricing. Local
tax rates might influence the overall profitability of a property but are generally considered after setting
competitive pricing. Marketing strategies are key to attracting tenants, yet without the right pricing strategy,
even the best marketing efforts may not yield desirable results. Hence, focusing on competitive rental pricing is
fundamental in the analysis of rental property performance.

10. How is residential property commonly classified in real estate?
A. commercial
B. agricultural
C. residential
D. industrial

Residential property is commonly classified in real estate based on its use and the type of living
accommodations it provides. This classification encompasses various types of properties that are intended for
people to live in, such as single-family homes, townhouses, condominiums, and apartment buildings.   When a
property is categorized as residential, it indicates that the primary purpose of the property is for habitation rather
than for business activities, farming, or industrial operations. This classification is crucial for establishing
zoning laws, determining tax assessments, and applying specific regulations that govern residential living.  In
contrast, properties classified as commercial are intended for business activities, agricultural properties are
used for farming and related activities, and industrial properties are designated for manufacturing and
warehousing. Recognizing these distinctions is essential for professionals in real estate to navigate the market
effectively and advise clients appropriately based on their needs and the specific characteristics of different
property types.
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Next StepsNext Steps

Congratulations on reaching the final section of this guide. You've taken a meaningful step
toward passing your certification exam and advancing your career.

As you continue preparing, remember that consistent practice, review, and self-reflection
are key to success. Make time to revisit difficult topics, simulate exam conditions, and track
your progress along the way.

If you need help, have suggestions, or want to share feedback, we’d love to hear from you.
Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:

https://amprealestatesalesperson.examzify.com

We wish you the very best on your exam journey. You've got this!
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