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Introduction

Preparing for a certification exam can feel overwhelming, but with the right tools, it becomes
an opportunity to build confidence, sharpen your skills, and move one step closer to your
goals. At Examzify, we believe that effective exam preparation isn't just about
memorization, it's about understanding the material, identifying knowledge gaps, and
building the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you're preparing for a licensing exam, professional certification, or entry-level
qualification, this book offers structured practice to reinforce key concepts. You'll find a
wide range of multiple-choice questions, each followed by clear explanations to help you
understand not just the right answer, but why it's correct.

The content in this guide is based on real-world exam objectives and aligned with the types
of questions and topics commonly found on official tests. It's ideal for learners who want to:

* Practice answering questions under realistic conditions,
* Improve accuracy and speed,

* Review explanations to strengthen weak areas, and

* Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but alongside other
resources like flashcards, textbooks, or hands-on training. For best results, we recommend
working through each question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn't about getting every question right the first
time, it's about learning from your mistakes and improving over time. Stay focused, trust the
process, and know that every page you turn brings you closer to success.

Let's begin.
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How to Use This Guide

This guide is designed to help you study more effectively and approach your exam with
confidence. Whether you're reviewing for the first time or doing a final refresh, here's how to
get the most out of your Examzify study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what you need to focus on.
Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 — 45 minutes). Review a handful of
questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got it right. It reinforces
key points, corrects misunderstandings, and teaches subtle distinctions between similar
answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions. Revisit these
regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without pausing. Set a timer and
simulate test-day conditions to build confidence and time management skills.

6. Repeat and Review

Don't just study once, repetition builds retention. Re-attempt questions after a few days and
revisit explanations to reinforce learning. Pair this guide with other Examzify tools like
flashcards, and digital practice tests to strengthen your preparation across formats.

There's no single right way to study, but consistent, thoughtful effort always wins. Use this
guide flexibly, adapt the tips above to fit your pace and learning style. You've got this!
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Questions




1. Why must agents carefully manage their fiduciary duties?
A. To avoid harsh penalties from the government
B. To build better relationships with other agents
C. To minimize potential legal liability and uphold trust
D. To increase their commission income from sales

2. Who is the only party that may earn a commission or sue to collect it?
A. Any licensed agent
B. The seller only
C. A licensed broker
D. The client involved

3. What does "disclosure” encompass in agency practice?
A. Keeping all property transactions confidential
B. Informing parties of relevant facts that could affect the relationship
C. Only sharing information that benefits the agent
D. Providing misleading information to close a deal

4. Which documents are used to establish an agency relationship?
A. Partnership agreements
B. Agency agreements or contracts
C. Employment handbooks
D. Invoices and receipts

5. Is it true that a real estate brokerage firm that practices buyer agency only
has a lot of intermediary transactions?

A. True

B. False

C. It depends on the market
D. Not applicable

6. What is the responsibility of a licensee relating to marketing?
A. To minimize advertising expenses
B. To create misleading advertisements
C. To provide accurate and honest information
D. To focus solely on properties managed

Sample study guide, visit https://championslawagency.examzify.com
for the full version with hundreds of practice questions



7. What does the concept of sub-agency refer to in real estate?
A. It allows one agent to work without the principal's approval
B. It's when an agent forms an exclusive relationship with a client
C. It refers to a secondary agent appointed without the principal's consent
D. It is the process of sharing commission with multiple agents

8. What term describes the actual awareness of a falsity, deception, or
unfairness of an act under DTPA?

A. Knowingly

B. Intentionally
C. Deliberately
D. Consciously

9. What is a universal agent?
A. An agent with limited authority
B. An agent with broad authority
C. An agent for a single transaction
D. An agent with no authority

10. What steps should an agent take when drafting an agency agreement?
A. Outline marketing strategies and competitor analysis
B. Specify performance metrics and client obligations
C. Clearly define the relationship and outline duties
D. Focus solely on the time period of the agreement
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Explanations




1. Why must agents carefully manage their fiduciary duties?
A. To avoid harsh penalties from the government
B. To build better relationships with other agents
C. To minimize potential legal liability and uphold trust

D. To increase their commission income from sales

Agents must carefully manage their fiduciary duties primarily to minimize potential legal liability and uphold
trust. Fiduciary duties are based on the obligation to act in the best interests of the principal, which involves
loyalty, confidentiality, full disclosure, and obedience to lawful instructions. When agents prioritize these duties,
they help instill trust and confidence in the relationship with their clients. If agents fail to manage these
responsibilities appropriately, they risk breaching their fiduciary duties, which can lead to legal repercussions,
including lawsuits and loss of reputation. By maintaining a strong commitment to their fiduciary responsibilities,
agents can protect both their professional standing and their clients’ interests, fostering long-term relationships
and a successful practice.

2. Who is the only party that may earn a commission or sue to collect it?
A. Any licensed agent
B. The seller only
C. A licensed broker

D. The client involved

In the context of real estate and agency law, the only party that may earn a commission or sue to collect it is the
licensed broker. A broker operates under a valid real estate license and is considered the intermediary between
the buyer and seller. Brokers have the legal authority to enter into contracts and negotiate commissions for
services rendered in a transaction. While licensed agents work under brokers and may perform many tasks
associated with real estate transactions, it is the broker who holds the license and can legally enforce
commission agreements. Therefore, if a commission disputes arise, it is the broker who has the right to pursue
legal action to collect the commission owed. This legal standing is crucial for protecting the interests of brokers
and ensuring that commissions are managed under the law. Other parties, such as licensed agents, sellers, or
clients, do not have the same legal standing to claim or sue for commission directly.

3. What does "disclosure” encompass in agency practice?
A. Keeping all property transactions confidential
B. Informing parties of relevant facts that could affect the relationship

C. Only sharing information that benefits the agent
D. Providing misleading information to close a deal

In agency practice, "disclosure” refers to the critical responsibility of informing all parties involved about relevant
facts that may influence their decisions or the relationship itself. This means that agents must be transparent
about material information that can affect the understanding and expectations of the parties involved in a
transaction. For instance, if there are issues related to the property being sold, or if there are potential conflicts
of interest, the agent has an obligation to disclose these facts to all relevant parties. Such transparency fosters
trust and ensures that all parties can make informed decisions based on the complete picture. This principle is
foundational in agency law because it underscores the fiduciary duty of loyalty and care that agents owe to their
clients. By failing to disclose important information, an agent jeopardizes the integrity of the relationship and
could potentially open themselves up to legal repercussions. The other choices do not align with the definition
of appropriate disclosure in agency practice. Keeping property transactions confidential does not fulfill the
obligation of informing parties of pertinent information. Sharing only beneficial information for the agent
undermines the ethical requirements of full disclosure. Providing misleading information is not only unethical
but also illegal, which stands in direct opposition to the tenets of responsible agency practice.
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4. Which documents are used to establish an agency relationship?
A. Partnership agreements
B. Agency agreements or contracts

C. Employment handbooks
D. Invoices and receipts

The choice of agency agreements or contracts as the correct answer is based on the fundamental nature of
agency relationships in legal and business contexts. An agency relationship is established when one party (the
agent) is authorized to act on behalf of another party (the principal) in dealings with third parties. Agency
agreements or contracts explicitly outline the terms of this relationship, including the responsibilities, authority
limits, and expectations of both the agent and the principal. These documents serve as a formal record that
clarifies the scope of the agent’s authority and the specific tasks that the agent is authorized to perform,
ensuring that both parties understand and agree to the terms of their relationship. In contrast, partnership
agreements pertain to partnerships rather than agency relationships, focusing on the terms between
collaborators who share ownership of a business. Employment handbooks typically provide guidance on
company policies and employee conduct rather than defining an agency relationship. Similarly, invoices and
receipts are transactional documents that record purchases or sales but do not serve to establish or define any
type of agency relationship. Hence, the most appropriate choice that directly pertains to the establishment of an
agency relationship is the agency agreements or contracts.

5. Is it true that a real estate brokerage firm that practices buyer agency only
has a lot of intermediary transactions?

A. True

B. False

C. It depends on the market
D. Not applicable

A real estate brokerage firm that practices buyer agency focuses exclusively on representing the interests of
buyers in real estate transactions. This means that their primary role is to advocate for buyers when they are
purchasing properties, and therefore they typically do not engage in intermediary transactions, which involve
representing both the buyer and the seller in the same deal. In intermediary transactions, the broker acts as a
neutral party to facilitate the transaction, potentially leading to conflicts of interest as they must balance the
differing needs and goals of both clients. Since a firm practicing buyer agency only represents buyers, they avoid
intermediary transactions altogether, which is a key aspect of this type of agency relationship. By prioritizing
buyer advocacy, such firms can provide dedicated support and tailored services to their clients, ensuring that
buyers receive the representation they need while navigating the complexities of the real estate market.
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6. What is the responsibility of a licensee relating to marketing?
A. To minimize advertising expenses
B. To create misleading advertisements
C. To provide accurate and honest information

D. To focus solely on properties managed

The responsibility of a licensee relating to marketing primarily involves providing accurate and honest
information. This is crucial in maintaining trust and transparency with clients, customers, and the public.
Misleading or false advertisements can result in legal repercussions, damage to reputation, and loss of client
trust. Ethical marketing practices also help ensure compliance with regulations and standards set by governing
bodies in the real estate industry. Emphasizing the importance of honesty in marketing, licensees are expected
to ensure that all promotional materials reflect the true nature of the properties they represent, including
features, pricing, and conditions. This commitment to integrity not only complies with legal obligations but also
builds a foundation of credibility and reliability in a competitive market.

7. What does the concept of sub-agency refer to in real estate?
A. It allows one agent to work without the principal’s approval
B. It's when an agent forms an exclusive relationship with a client
C. It refers to a secondary agent appointed without the principal's consent

D. It is the process of sharing commission with multiple agents

Sub-agency refers specifically to a situation where a primary agent engages another agent to represent the
same principal in a transaction, often without the principal's direct consent or knowledge. This second agent,
known as the sub-agent, acts on behalf of the primary agent to assist in fulfilling the obligations to the principal.
In real estate, sub-agency can create complex dynamics, as the sub-agent owes responsibilities not only to the
primary agent but also ultimately to the principal. This can lead to potential conflicts if the principal is unaware
that a sub-agent is involved in the transaction. The concept is significant as it highlights the layers of agency
relationships and the importance of clear communication and consent among all parties involved. Other
options, while they address scenarios related to agency, do not accurately capture the essence of sub-agency.
For example, the option that suggests an agent working without the principal's approval does not reflect the
nature of sub-agency and its reliance on an existing agency relationship. Similarly, forming an exclusive
relationship with a client or merely sharing commissions among agents does not define sub-agency nor its
implications in real estate transactions.
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8. What term describes the actual awareness of a falsity, deception, or
unfairness of an act under DTPA?

A. Knowingly
B. Intentionally

C. Deliberately
D. Consciously

The term that accurately describes the actual awareness of a falsity, deception, or unfairness of an act under the
Deceptive Trade Practices Act (DTPA) is "knowingly.” In legal contexts, particularly under statutes like the DTPA,
"knowingly" indicates that a person is aware that their conduct is deceptive or unfair. This awareness can be
established when a person is aware of the falsehood or misleading nature of a statement or a practice, which is
crucial in determining liability under DTPA. This standard is important because it goes beyond mere negligence
or mistakes; it implies a level of conscious understanding that one’s actions are improper. Other terms like
"intentionally,” "deliberately,” and "consciously” might suggest awareness, but they do not carry the same
specific legal implications and connotations regarding the degree of awareness and intent associated with
deceptive practices as defined by the DTPA. Thus, "knowingly” precisely captures the legal threshold of
awareness required under this act.

9. What is a universal agent?
A. An agent with limited authority
B. An agent with broad authority

C. An agent for a single transaction
D. An agent with no authority

A universal agent possesses broad authority to act on behalf of the principal in a wide range of matters. This
type of agent is empowered to handle all affairs related to the principal’s interests, essentially functioning
similarly to a legal representative. The scope of authority is expansive, allowing the universal agent to perform a
variety of acts without needing specific consent for each transaction. In contrast, other types of agents, such as
limited agents, are restricted to a specific area or set of transactions, making their authority significantly
narrower. A universal agent's pervasive authority enables them to make decisions that could cover various
aspects of the principal’s business or personal life, making them uniquely powerful in terms of agency
relationships.

10. What steps should an agent take when drafting an agency agreement?
A. Outline marketing strategies and competitor analysis
B. Specify performance metrics and client obligations
C. Clearly define the relationship and outline duties

D. Focus solely on the time period of the agreement

When drafting an agency agreement, it is crucial for an agent to clearly define the relationship and outline the
specific duties of both the agent and the principal. This clarity prevents misunderstandings and sets
expectations for both parties involved in the agency. By outlining the relationship, the agreement delineates
whether the agent is acting as a representative, a broker, or in another capacity, which impacts the rights,
responsibilities, and authority of the agent. Clearly defining duties ensures that both the agent and principal
understand what is expected in the execution of their roles. It encompasses elements such as the scope of work,
limitations of authority, and any specific tasks the agent is responsible for, which can include handling
transactions, managing communication, or executing contracts. Focusing solely on the time period or
mentioning marketing strategies and performance metrics, while they may be relevant to some aspects of the
agreement, do not address the fundamental need for clarity in the agent’s authority and responsibilities. This
makes defining the relationship and outlining duties the foundation of a well-structured agency agreement.
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Next Steps

Congratulations on reaching the final section of this guide. You've taken a meaningful step
toward passing your certification exam and advancing your career.

As you continue preparing, remember that consistent practice, review, and self-reflection
are key to success. Make time to revisit difficult topics, simulate exam conditions, and track
your progress along the way.

If you need help, have suggestions, or want to share feedback, we'd love to hear from you.
Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:
https://championslawagency.examzify.com

We wish you the very best on your exam journey. You've got this!
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