GOLD COAST REAL
ESTATE SALES
ASSOCIATE PRE-
LICENSE PRACTICE
TEST (SAMPLE)

STUDY GUIDE

VISIT US ONLINE FOR
THE FULL VERSION STUDY GUIDE




Copyright © 2026 by Examzify - A Kaluba Technologies Inc. product.

ALL RIGHTS RESERVED.

No part of this book may be reproduced or transferred in any form or by any means, graphic,
electronic, or mechanical, including photocopying, recording, web distribution, taping, or by any
information storage retrieval system, without the written permission of the author.

Notice: Examzify makes every reasonable effort to obtain accurate, complete, and timely
information about this product from reliable sources.




Table of Contents

070 )7/ T |1 1
Table of CONtENTS ... 2
INtrodUCtion .. 3
How to Use This GUIAE ... 4
QUESTIONS ..o 5
AN WIS e 8
EXPlanations ... 10

N Xt S P S oo e 16




Introduction

Preparing for a certification exam can feel overwhelming, but with the right tools, it becomes
an opportunity to build confidence, sharpen your skills, and move one step closer to your
goals. At Examzify, we believe that effective exam preparation isn't just about
memorization, it's about understanding the material, identifying knowledge gaps, and
building the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you're preparing for a licensing exam, professional certification, or entry-level
qualification, this book offers structured practice to reinforce key concepts. You'll find a
wide range of multiple-choice questions, each followed by clear explanations to help you
understand not just the right answer, but why it's correct.

The content in this guide is based on real-world exam objectives and aligned with the types
of questions and topics commonly found on official tests. It's ideal for learners who want to:

* Practice answering questions under realistic conditions,
* Improve accuracy and speed,

* Review explanations to strengthen weak areas, and

* Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but alongside other
resources like flashcards, textbooks, or hands-on training. For best results, we recommend
working through each question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn't about getting every question right the first
time, it's about learning from your mistakes and improving over time. Stay focused, trust the
process, and know that every page you turn brings you closer to success.

Let's begin.
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How to Use This Guide

This guide is designed to help you study more effectively and approach your exam with
confidence. Whether you're reviewing for the first time or doing a final refresh, here's how to
get the most out of your Examzify study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what you need to focus on.
Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 — 45 minutes). Review a handful of
questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got it right. It reinforces
key points, corrects misunderstandings, and teaches subtle distinctions between similar
answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions. Revisit these
regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without pausing. Set a timer and
simulate test-day conditions to build confidence and time management skills.

6. Repeat and Review

Don't just study once, repetition builds retention. Re-attempt questions after a few days and
revisit explanations to reinforce learning. Pair this guide with other Examzify tools like
flashcards, and digital practice tests to strengthen your preparation across formats.

There's no single right way to study, but consistent, thoughtful effort always wins. Use this
guide flexibly, adapt the tips above to fit your pace and learning style. You've got this!
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Questions




1. How many hours of continuing education are required for all licensees
during each license renewal period?

A. 10 hours
B. 14 hours
C. 20 hours
D. 25 hours

2. Which states does Florida have mutual recognition agreements with for real
estate licensing?

A. Nebraska, New York, and California
B. Alabama, Georgia, and lllinois

C. Texas, Missouri, and lowa

D. Oregon, Washington, and Virginia

3. What is the purpose of a will in real estate?
A. To avoid legal disputes over property
B. To specify the transfer of title upon death
C. To outline tax obligations for heirs
D. To register property with the state

4. Which term describes the misstatement or omission of facts in a real
estate transaction?

A. Concealment

B. Misrepresentation
C. Deceptive Practices
D. Fraudulent Activity

5. What happens to surplus funds after a foreclosure sale?
A. They are kept by the lender
B. They are paid to the county
C. They are returned to the borrower if all liens are paid
D. They are divided among the creditors
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6. What is the first step in the Direct Capitalization technique?
A. Estimate operating expenses
B. Forecast the Potential Gross Income (PGlI)
C. Calculate Net Operating Income (NOI)
D. Estimate the value of the property

7. What should a mortgagor receive after paying off a mortgage in Florida?

A. Title insurance

B. A letter of satisfaction

C. A new mortgage contract
D. Tax reimbursement

8. What is the focus of the 1968 Civil Rights Act in relation to real estate?

A. Employment discrimination
B. Voting rights for minorities
C. Housing discrimination

D. Market competition

9. How often must a real estate license be renewed in Florida?
A. Every year
B. Every 2 years
C. Every 3 years
D. Every 5 years

10. What happens if a sales associate fails to complete the post-licensing

course requirement?

A. They receive a warning and an extension
B. Their license will not be affected

C. Their license will become void

D. They can appeal for a second chance
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Explanations




1. How many hours of continuing education are required for all licensees
during each license renewal period?

A. 10 hours
B. 14 hours
C. 20 hours
D. 25 hours

The requirement of 14 hours of continuing education during each license renewal period is designed to ensure
that real estate professionals remain current with industry changes, laws, and practices. This ongoing education
is crucial for maintaining a high standard of service and competency in the real estate field. The 14-hour
requirement allows licensees to stay updated on vital topics such as new legal requirements, ethical practices,
and advancements in real estate technology. This not only contributes to the professional growth of the
licensees but also enhances the quality of service they provide to their clients, fostering trust and reliability in
the real estate market. In contrast, the other options suggest either fewer or more hours than what is mandated,
which could inadequately prepare professionals or lead to unnecessary burdens. Therefore, the 14-hour
requirement strikes a balance to effectively support ongoing education while ensuring that licensees are
well-equipped to navigate the evolving landscape of real estate.

2. Which states does Florida have mutual recognition agreements with for real
estate licensing?

A. Nebraska, New York, and California
B. Alabama, Georgia, and lllinois

C. Texas, Missouri, and lowa
D. Oregon, Washington, and Virginia

Florida has mutual recognition agreements with specific states to simplify the process for real estate
professionals who are already licensed in those states. The correct states that Florida recognizes under these
agreements are Alabama, Georgia, and lllinois. This allows licensed realtors from these states to bypass certain
licensure requirements in Florida. The purpose of these mutual recognition agreements is to acknowledge the
educational and professional standards that these states have established, thereby streamlining the process for
real estate agents to obtain their licenses when entering the Florida market. Each of these states has
comparable licensing requirements, making it reasonable for Florida to accept their license holders under
specific conditions. For candidates licensed in the other options, such as Nebraska, New York, California, Texas,
Missouri, lowa, Oregon, Washington, and Virginia, Florida does not have mutual recognition agreements, which
means individuals from these states would need to fulfill Florida's licensing requirements without the benefit of
this streamlined process. This is an important distinction, as it can significantly affect the ease and speed of
obtaining licensure in Florida for real estate professionals coming from those states.
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3. What is the purpose of a will in real estate?

A. To avoid legal disputes over property
B. To specify the transfer of title upon death

C. To outline tax obligations for heirs
D. To register property with the state

The purpose of a will in real estate primarily revolves around the precise transfer of title upon an individual's
death. When a person creates a will, they have the opportunity to specify how their real estate and other assets
will be distributed among beneficiaries. This legal document provides clarity and direction, ensuring that the
deceased'’s wishes regarding property ownership are carried out, facilitating an orderly transfer of title without
ambiguity. While avoiding legal disputes over property and outlining tax obligations can be important aspects
related to estate planning, these do not define the principal role of a will in the context of real estate.
Additionally, registering property with the state is a separate process that typically occurs during the ownership
transfer and is not the function of a will. The correct answer focuses precisely on the mechanism of transferring
property ownership as designated by the deceased, highlighting the will's role in directing how titles are handled
after death.

4. Which term describes the misstatement or omission of facts in a real
estate transaction?

A. Concealment
B. Misrepresentation

C. Deceptive Practices
D. Fraudulent Activity

The term that describes the misstatement or omission of facts in a real estate transaction is misrepresentation.
This occurs when a party provides false information or fails to disclose critical facts which could influence the
decision-making of another party involved in the transaction. Misrepresentation can be either intentional, where
the person knowingly provides false information, or unintentional, where the information provided is false but the
person did not know it was incorrect. Understanding misrepresentation is crucial for anyone involved in real
estate transactions, as it can lead to legal consequences, affect the value of a property, and erode trust between
parties. Recognizing the importance of accurate and honest communication in real estate helps to ensure that
all parties make informed decisions based on the complete and truthful representation of the property and the
terms of the transaction.
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5. What happens to surplus funds after a foreclosure sale?
A. They are kept by the lender
B. They are paid to the county
C. They are returned to the borrower if all liens are paid

D. They are divided among the creditors

Surplus funds after a foreclosure sale refer to any remaining money after the property has been sold and all
outstanding liens or claims against the property have been settled. If the sale price of the property exceeds the
amount owed on the mortgage and any additional liens, the excess funds are typically returned to the borrower.
This is because the borrower, who is the former owner of the property, has a legal right to any surplus generated
from the foreclosure sale once all debts tied to the property are satisfied. This process ensures that the borrower
is not left without recourse after losing their property and is fairly compensated for any value retained in the real
estate asset. In contrast, the lender does not keep the surplus as it is intended to reimburse the borrower for any
equity they had in the property. The county typically does not receive these funds as they are not involved in
holding liens on the property; their role usually pertains to property taxes and other assessments. Dividing
among creditors is not the case here since the surplus is specifically about funds left over after paying off all
liens, which results in the borrower being entitled to what remains. Thus, returning surplus funds to the borrower,
provided that all liens are satisfied, aligns with the principles of equity in real estate transactions.

6. What is the first step in the Direct Capitalization technique?
A. Estimate operating expenses
B. Forecast the Potential Gross Income (PGI)

C. Calculate Net Operating Income (NOI)
D. Estimate the value of the property

The first step in the Direct Capitalization technique is to forecast the Potential Gross Income (PGI). This step
involves estimating the total income that a property could generate if it were fully leased at market rates, without
accounting for vacancies or operating expenses. Accurately forecasting PGl is crucial, as it serves as the
foundation for further calculations related to the property's income and value. Once the PGl is established, it
allows for the subsequent assessment of operating expenses, calculation of Net Operating Income (NOI), and
ultimately the estimation of the property's value. These subsequent steps rely entirely on a well-founded PG,
reinforcing why it is essential to address first in the Direct Capitalization methodology.
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7. What should a mortgagor receive after paying off a mortgage in Florida?
A. Title insurance
B. A letter of satisfaction

C. A new mortgage contract
D. Tax reimbursement

After paying off a mortgage in Florida, the mortgagor should receive a letter of satisfaction. This document
serves as official confirmation that the loan has been fully paid and that the lender has released its claim on the
property. A letter of satisfaction is important because it provides proof that the mortgage obligation has been
fulfilled, allowing the property owner to clear the title of any encumbrances associated with the mortgage. This
document typically includes details such as the mortgage reference number, the property address, and the date
the mortgage was paid off, ensuring that there are no remaining liens against the property related to that
mortgage. This is crucial for future transactions involving the property, such as selling or refinancing. The other
options do not accurately reflect what a mortgagor receives after paying off a mortgage. Title insurance is a
policy that protects against future claims on the property, not a document received after paying off a mortgage.
A new mortgage contract would imply that a new loan is being taken out, which is not the case after fulfilling an
existing mortgage. Tax reimbursement does not relate to the mortgage payoff process directly; it pertains to tax
situations rather than mortgage satisfaction documentation.

8. What is the focus of the 1968 Civil Rights Act in relation to real estate?
A. Employment discrimination
B. Voting rights for minorities
C. Housing discrimination

D. Market competition

The focus of the 1968 Civil Rights Act, particularly in relation to real estate, is on housing discrimination. This
landmark legislation includes provisions that prohibit discrimination in housing practices based on race, color,
national origin, religion, sex, familial status, and disability. By addressing how individuals and families can
access housing without facing unfair treatment or bias, the Act aims to ensure equal opportunity in the housing
market, allowing everyone the chance to buy or rent homes regardless of their background. This was a critical
step in combating systemic inequalities that affected minority groups in the housing sector. The other options,
while significant in their own rights, do not pertain specifically to the focus on housing and real estate under the
1968 Civil Rights Act. Employment discrimination (first option) and voting rights (second option) are covered
under other civil rights legislation and protections. Market competition (fourth option) speaks more to economic
principles rather than the specific protections offered to individuals in housing situations under this Act.
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9. How often must a real estate license be renewed in Florida?
A. Every year
B. Every 2 years

C. Every 3 years
D. Every 5 years

In Florida, a real estate license must be renewed every two years. This requirement is established by the Florida
Real Estate Commission, which oversees the licensing process for real estate professionals in the state.
Renewing the license biannually ensures that agents remain current with industry practices, regulations, and
continuing education requirements, which are crucial for maintaining professional competency and adhering to
legal standards. Continuing education is often a part of the renewal process, reinforcing the importance of
ongoing education in the fast-evolving real estate environment. By renewing every two years, licensees are
encouraged to stay informed about changes in the law, market conditions, and best practices, thereby enhancing
the integrity of the profession and ensuring that all practicing agents are equipped to serve their clients
effectively.

10. What happens if a sales associate fails to complete the post-licensing
course requirement?

A. They receive a warning and an extension
B. Their license will not be affected
C. Their license will become void

D. They can appeal for a second chance

If a sales associate fails to complete the post-licensing course requirement, their license will become void. This
policy is in place to ensure that all license holders keep their knowledge current and fulfill the educational
requirements necessary for maintaining their license. The post-licensing course is designed to provide essential
information and skills that are foundational for successful practice in real estate. Failure to meet this
requirement indicates that the individual has not adhered to the regulatory standards set by the licensing
authority, leading to the revocation of their ability to practice legally in the real estate industry. Keeping the
license active through continued education supports the professional integrity of the real estate market and
protects consumers.
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Next Steps

Congratulations on reaching the final section of this guide. You've taken a meaningful step
toward passing your certification exam and advancing your career.

As you continue preparing, remember that consistent practice, review, and self-reflection
are key to success. Make time to revisit difficult topics, simulate exam conditions, and track
your progress along the way.

If you need help, have suggestions, or want to share feedback, we'd love to hear from you.
Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:
https://goldcoastresalesassocprelicense.examzify.com

We wish you the very best on your exam journey. You've got this!
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