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IntroductionIntroduction

Preparing for a certification exam can feel overwhelming, but with the right tools, it becomes
an opportunity to build confidence, sharpen your skills, and move one step closer to your
goals. At Examzify, we believe that effective exam preparation isn’t just about
memorization, it’s about understanding the material, identifying knowledge gaps, and
building the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you’re preparing for a licensing exam, professional certification, or entry-level
qualification, this book offers structured practice to reinforce key concepts. You’ll find a
wide range of multiple-choice questions, each followed by clear explanations to help you
understand not just the right answer, but why it’s correct.

The content in this guide is based on real-world exam objectives and aligned with the types
of questions and topics commonly found on official tests. It’s ideal for learners who want to:

• Practice answering questions under realistic conditions,
• Improve accuracy and speed,
• Review explanations to strengthen weak areas, and
• Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but alongside other
resources like flashcards, textbooks, or hands-on training. For best results, we recommend
working through each question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn’t about getting every question right the first
time, it’s about learning from your mistakes and improving over time. Stay focused, trust the
process, and know that every page you turn brings you closer to success.

Let’s begin.
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How to Use This GuideHow to Use This Guide

This guide is designed to help you study more effectively and approach your exam with
confidence. Whether you're reviewing for the first time or doing a final refresh, here’s how to
get the most out of your Examzify study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what you need to focus on.
Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 – 45 minutes). Review a handful of
questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got it right. It reinforces
key points, corrects misunderstandings, and teaches subtle distinctions between similar
answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions. Revisit these
regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without pausing. Set a timer and
simulate test-day conditions to build confidence and time management skills.

6. Repeat and Review

Don’t just study once, repetition builds retention. Re-attempt questions after a few days and
revisit explanations to reinforce learning. Pair this guide with other Examzify tools like
flashcards, and digital practice tests to strengthen your preparation across formats.

There’s no single right way to study, but consistent, thoughtful effort always wins. Use this
guide flexibly, adapt the tips above to fit your pace and learning style. You've got this!
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Questions

Sample study guide, visit https://natlsalesperson.examzify.com
for the full version with hundreds of practice questions 5

SAMPLE



1. Which statement correctly describes the unethical situation when a
landlord refuses rental based on political beliefs?
A. Violation of Truth-in-Lending
B. Violation of federal fair housing law
C. Rights to private property discrimination
D. Violation of RESPA

2. What is a 'good faith estimate'?
A. An offer made by a buyer to purchase a property
B. An estimate of the closing costs associated with a mortgage loan
C. A summary of a property’s previous sales history
D. A legal document indicating the buyer's intent

3. If a broker is involved in a transaction where the terms include a promise
not to engage with certain buyers, what action should be taken?
A. Proceed with listing as agreed.
B. Ignore the condition and find buyers.
C. Refuse the listing due to discriminatory practices.
D. Consult a legal advisor for clarity.

4. If a 500-acre farm is divided into 300 house lots and one-eighth of the
whole farm is used for streets, how many square feet are in each lot?
A. 48,636
B. 55,584
C. 63,525
D. 72,600

5. What characterizes an adjustable-rate mortgage (ARM)?
A. A mortgage with a fixed interest rate throughout its term
B. A loan with varying interest payments that change based on market

conditions
C. A type of loan that exclusively finances commercial properties
D. A government-backed loan with preset conditions
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6. What is the estimated value of an apartment building expected to produce a
net annual income of $20,000 if the owner expects an 8% return on
investment?
A. $120,000
B. $160,000
C. $200,000
D. $250,000

7. What type of loan is privately insured against loss in the event of default
and foreclosure?
A. Conventional insured
B. Federal Housing Authority (FHA)
C. Veterans Administration (VA)
D. Rural development

8. What is the role of a broker in a real estate transaction?
A. To act only as a sales agent
B. To oversee agents and handle all aspects of real estate transactions
C. To represent buyers exclusively
D. To assist clients with legal documents only

9. What is typically examined to determine flaws in property ownership?
A. abstract of title
B. certificate of title
C. deed of trust
D. property appraisal

10. What is the purpose of a comparative market analysis (CMA)?
A. To appraise a property for tax purposes
B. To determine a property's market value by comparing similar properties
C. To analyze market trends over an extended period
D. To assist in property management strategies
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Answers
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1. C
2. B
3. C
4. C
5. B
6. D
7. A
8. B
9. A
10. B
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Explanations
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1. Which statement correctly describes the unethical situation when a
landlord refuses rental based on political beliefs?
A. Violation of Truth-in-Lending
B. Violation of federal fair housing law
C. Rights to private property discrimination
D. Violation of RESPA

The situation where a landlord refuses to rent based on political beliefs constitutes a violation of federal fair
housing law. Federal fair housing laws are designed to protect individuals from discrimination in housing-related
transactions based on certain protected classes, which typically include race, color, national origin, religion, sex,
familial status, and disability. While political beliefs aren't explicitly covered within these classes, the essence of
fair housing laws is to ensure equal access to housing without discrimination.  Choosing the option that points
to "rights to private property discrimination" suggests a misunderstanding of the principles underlying fair
housing laws. Landlords have a right to manage their properties; however, this right does not include the ability
to discriminate against tenants based on arbitrary criteria such as political beliefs, as it undermines the intention
of fostering fair access to housing.   In essence, the refusal to rent based on political beliefs may not strictly fall
under a recognized category within federal fair housing laws, but it challenges the ethical principles that these
laws uphold. Therefore, the violation of the landlord's obligations under federal fair housing principles correctly
reflects the unethical nature of their actions in this scenario.

2. What is a 'good faith estimate'?
A. An offer made by a buyer to purchase a property
B. An estimate of the closing costs associated with a mortgage loan
C. A summary of a property’s previous sales history
D. A legal document indicating the buyer's intent

A 'good faith estimate' refers to an estimate of the closing costs associated with a mortgage loan. This
document is an important tool that lenders are required to provide to prospective borrowers under the Real
Estate Settlement Procedures Act (RESPA). It breaks down the various fees and costs the borrower can expect to
incur at closing, which may include loan origination fees, title insurance, appraisal fees, and other related
expenses.  The purpose of a good faith estimate is to give borrowers a clear understanding of their potential
financial obligations when finalizing their mortgage, enabling them to compare offers from different lenders.
Being presented with this estimate helps borrowers make more informed decisions about their financing options,
ensuring transparency and reducing the likelihood of unexpected costs during the closing process. The estimate
must be provided promptly after a loan application is submitted, reinforcing the importance of clear
communication in real estate transactions.   In contrast, the other choices do not represent a good faith
estimate. An offer made by a buyer pertains to the negotiation phase of buying property, a summary of a
property’s previous sales history provides insight into the market value and past performance of the property but
does not relate to closing costs, and a legal document indicating the buyer's intent pertains more to the formal
agreements in a transaction rather than the
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3. If a broker is involved in a transaction where the terms include a promise
not to engage with certain buyers, what action should be taken?
A. Proceed with listing as agreed.
B. Ignore the condition and find buyers.
C. Refuse the listing due to discriminatory practices.
D. Consult a legal advisor for clarity.

In this scenario, the appropriate action is to refuse the listing due to discriminatory practices. A promise to not
engage with certain buyers could imply discrimination based on protected characteristics, which is against fair
housing laws and ethical standards in real estate.   Refusing the listing protects the integrity of the brokerage
and ensures compliance with laws that promote equal opportunity in housing. Brokers have a responsibility to
uphold ethical standards and to avoid participating in practices that could lead to discrimination.   While
proceeding with the listing as agreed or ignoring the condition to find buyers may seem like a way to close the
deal, such actions could result in legal repercussions and damage to the professional reputation of the broker.
Consulting a legal advisor could provide clarity on the situation, but the primary action should be based on the
commitment to fair practices, making refusal the most responsible choice.

4. If a 500-acre farm is divided into 300 house lots and one-eighth of the
whole farm is used for streets, how many square feet are in each lot?
A. 48,636
B. 55,584
C. 63,525
D. 72,600

To determine how many square feet are in each lot, we first need to understand the total area of the farm and
how much of it is available for the lots.  The farm is 500 acres in total. One acre is equivalent to 43,560 square
feet. Therefore, the total area of the farm in square feet is:  500 acres * 43,560 square feet/acre = 21,780,000
square feet.  Next, we note that one-eighth of the farm is allocated for streets. To find out how much area that is,
we calculate:  21,780,000 square feet / 8 = 2,722,500 square feet.  Now, we subtract the area used for streets
from the total area of the farm to find out how much land is left for the house lots:  21,780,000 square feet -
2,722,500 square feet = 19,057,500 square feet available for the house lots.  Since the farm is divided into 300
house lots, we can find the size of each lot by dividing the available area by the number of lots:  19,057,500
square feet / 300 lots = 63,525 square feet per lot.  This calculation shows

5. What characterizes an adjustable-rate mortgage (ARM)?
A. A mortgage with a fixed interest rate throughout its term
B. A loan with varying interest payments that change based on market

conditions
C. A type of loan that exclusively finances commercial properties
D. A government-backed loan with preset conditions

An adjustable-rate mortgage (ARM) is characterized by having interest rates that fluctuate based on market
conditions. This means that rather than being fixed for the entire loan term, the interest rate can change at
predetermined intervals, leading to varying monthly payments. These adjustments are typically tied to an index
that reflects the cost of borrowing money in the economy, making ARMs potentially riskier than fixed-rate
mortgages if interest rates rise significantly over time.  The nature of an ARM allows borrowers to potentially
benefit from lower initial rates compared to fixed-rate mortgages, especially in a declining interest rate
environment. As market rates change, so too do the payments, making it a flexible but sometimes unpredictable
option for financing a home. This option appeals to certain buyers who may expect to refinance or sell before
any potential rate increases occur.
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6. What is the estimated value of an apartment building expected to produce a
net annual income of $20,000 if the owner expects an 8% return on
investment?
A. $120,000
B. $160,000
C. $200,000
D. $250,000

To determine the estimated value of the apartment building based on the expected net annual income and the
desired return on investment, we can use the formula for calculating property value based on income:  Property
Value = Net Income / Rate of Return  In this scenario, the net annual income is $20,000, and the owner expects
an 8% return on investment, which can also be expressed as 0.08 in decimal form.  Using the formula:  Property
Value = $20,000 / 0.08  Calculating this gives:  Property Value = $250,000  This means that in order to achieve an
8% return on an investment, the apartment building would need to be valued at $250,000. This method of valuing
property is commonly used in real estate to assess the worth of income-producing properties, as it directly
relates the income generated to the expected return desired by the investor. Thus, the estimation of $250,000 is
the result of applying a fundamental real estate principle regarding income capitalization.

7. What type of loan is privately insured against loss in the event of default
and foreclosure?
A. Conventional insured
B. Federal Housing Authority (FHA)
C. Veterans Administration (VA)
D. Rural development

The correct answer is a loan that is privately insured against loss in the event of default and foreclosure, which is
a conventional insured loan. This type of loan typically involves private mortgage insurance (PMI). PMI is used to
protect the lender in case the borrower defaults on the loan. This is particularly relevant when the down payment
is less than 20% of the home's purchase price.   Conventional loans are not backed by the government, unlike
FHA and VA loans, which are government-insured or guaranteed. Therefore, the insurance for conventional loans
is sourced from private companies. Because PMI is specifically designed to help lenders mitigate their risk,
these loans are pertinent for borrowers unable to make a large down payment, while still allowing them access to
home ownership.  The other options, such as FHA and VA loans, provide their own form of insurance and
guarantees, but these are not private in nature. FHA loans are insured by the Federal Housing Administration,
and VA loans are guaranteed by the Department of Veterans Affairs, representing government-backed programs
designed to support specific borrower situations. Rural development loans also fall under government
assistance programs aimed at promoting housing in rural areas, reinforcing that they do not align with the
characteristics of a privately insured loan.
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8. What is the role of a broker in a real estate transaction?
A. To act only as a sales agent
B. To oversee agents and handle all aspects of real estate transactions
C. To represent buyers exclusively
D. To assist clients with legal documents only

In a real estate transaction, a broker plays a crucial role by overseeing agents and managing the various aspects
of the transaction process. Brokers are responsible for ensuring compliance with real estate laws and
regulations, providing training and support to agents, and facilitating communication between buyers and
sellers. They often handle negotiations, coordinate property showings, and ensure that all legal requirements are
met, which encompasses more than just acting as a sales agent.   While sales agents typically focus on client
interactions and property sales, brokers have the authority to guide their teams and take on more comprehensive
responsibilities, thus making their role essential in ensuring the smooth operation of real estate transactions.
This broader scope of duties is what differentiates brokers from sales agents and aligns with the nature of real
estate transactions, which require careful management and oversight.  In contrast, the other options do not
accurately portray the full extent of a broker's responsibilities. Notably, stating that a broker only acts as a sales
agent diminishes the complexity of their role. Similarly, representing buyers exclusively is a function that
typically belongs to buyer's agents rather than brokers who may support both sides of a transaction. Lastly,
while assisting clients with legal documents is part of a broker's duties, it represents only a fraction of their
comprehensive responsibilities in real

9. What is typically examined to determine flaws in property ownership?
A. abstract of title
B. certificate of title
C. deed of trust
D. property appraisal

The abstract of title is a critical document used to examine the history of ownership of a property, highlighting
any potential flaws or issues that may affect the title. It provides a comprehensive summary of all recorded
matters related to the property, including ownership transfers, liens, encumbrances, and any legal actions
concerning the property. By reviewing the abstract of title, potential buyers, lenders, and title insurers can
identify any defects or claims that may compromise the ownership or marketability of the property.  In contrast,
the certificate of title serves as a statement of the current state of the title and does not delve into its historical
context; it generally guarantees that the title is free of defects. A deed of trust is primarily used in financing
transactions and secures a loan with the property but does not provide a complete picture of title history. A
property appraisal focuses on determining the market value of the property rather than examining ownership
flaws. Thus, the abstract of title is the most relevant tool for assessing any issues surrounding property
ownership.
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10. What is the purpose of a comparative market analysis (CMA)?
A. To appraise a property for tax purposes
B. To determine a property's market value by comparing similar properties
C. To analyze market trends over an extended period
D. To assist in property management strategies

The purpose of a comparative market analysis (CMA) is to determine a property's market value by comparing it
to similar properties that have recently sold in the same area. This process is essential for real estate
professionals as it provides a basis for setting a competitive listing price or making informed offers on
properties. The analysis takes into account various factors, such as the size, location, condition, and features of
the properties involved, allowing for a more accurate estimate of value based on current market conditions.  A
CMA is not meant for appraising a property for tax purposes, as that involves different methodologies and
assessments. Although it may provide insights into market trends, the primary function of a CMA is not to
analyze market trends over an extended period but rather to provide a snapshot of comparable sales at a given
time. Additionally, while CMAs might inform property management strategies, this is not their main intent;
instead, they are primarily focused on pricing for buying and selling transactions.
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Next StepsNext Steps

Congratulations on reaching the final section of this guide. You've taken a meaningful step
toward passing your certification exam and advancing your career.

As you continue preparing, remember that consistent practice, review, and self-reflection
are key to success. Make time to revisit difficult topics, simulate exam conditions, and track
your progress along the way.

If you need help, have suggestions, or want to share feedback, we’d love to hear from you.
Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:

https://natlsalesperson.examzify.com

We wish you the very best on your exam journey. You've got this!
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